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Thomas Huber
Group CEO

Joined SKAN in 1996
Group CEO since 2017

Previously Chief Marketing Officer and
Director of Sales

MSc ETH Zirich in Electrical
Engineering

INSEAD Advanced Executive Program

Burim Maraj
Group CFO

Joined SKAN in 2008
Group CFO since 2018

Previously Chief Officer IT & Controlling

Executive MBA University of St.Gallen
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Organizational

Product

Revenues 2020A:
CHF 207m®@
? A Foundation of SKAN AG as ° [group) .
= trading company for Scandinavian BV Holding invests in SKan
w=cnm. healthcare equipment SKAN as part of a succession New logo
financing @ /\
§ In the 1990s, SKAN develops d Opening of Sales &
9 into a manufacturer of isolator /0 Acquisition of Hasler Service office in Japan Acquisition of Hans Meyer
@ i t . Engineering, a leading Swiss
2 equipmen Foundation of g Maschinen- und P 9 integgr]ator N thegfield of
= Sales & Service Apparate (today Opening of production automation and data intelligence
/\ office in the US SKAN Stein) plant in Germany
1968 / 2000 2002 2004 2006 2008 2010 2012 2014 2016 2018 2020
" In the 2000s, SKAN | Core business
e pioneers the isolator o . _ : :
2 technology and is Acquisition of a 40% stake in Aseptic | Aseptic technologies
é mentioned in 2006 as Technologies, a_compaqy_specializgd in T
= reference in FDA aseptic fill & finish operations asentic processing Jv with | T rOCesSs automation
aseptic guide”nes ® (Majorlty acquisition in 2019) ‘ . p F;harma |ntgegration'
Divesture in 2020 and in-house
_ completion of projects
October 2021 Introduction to SKAN (1) Sales 2020A adjusted for discontinued operations in Process Automation (Pharma Integration). 3
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Transaction structure

Pre-IPO legal structure

BV Holding AG

listed on BX Swiss Other shareholders

50.46% 49.54%
| |

SKAN Holding AG

A Major shareholders of BV Holding are Willy Michel
(59.3%) and Thomas Plattner (8.7%)

Afn Ot her s harSKANHoldirgrare fioundefs
and current and former employees

A Extraordinary General Assembly of BV Holding AG
of October 4, 2021, approved i among other
agenda items 1 the capital increase for the IPO and

Quasi-merger (immediately prior to

listing on SIX Swiss Exchange)

Former BV Holding shareholders
/ other shareholders of SKAN Holding

100%™

SKAN Group AG (former BV Holding AG)

listed on BX Swiss

100%

SKAN Holding AG

A SKAN Holding AG to become a subsidiary of
SKAN Group AG (former BV Holding) by way of a
guasi-merger

the change of name to "SKAN Group AGO

October 2021 o
(2)

Introduction to SKAN Note:

Assuming no minority shareholders.
Depending on the final issue price / lock-up not considered

3  After IPO

Pre-IPO shareholders IPO investors
I I

Sell-downto O 75 % O 25%
[ |

SKAN Group AG

listed on SIX Swiss Exchange

100%
SKAN Holding AG

A IPO will include a capital increase targeting gross
proceeds of approx. CHF 80 million, which will be
used to finance the growth strategy

A In combination with a secondary component, it is
expected that after the IPO the free float will
amount to about 50% (=shareholders owning a
stake of less than 3%@)

A Main selling shareholder is Willy Michel (partial
sell down) with expected minor sell downs from
other shareholders

A Expected largest shareholders after IPO are Willy
Michel, the Plattner family and Peter Baumann
(SKAN founder)
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SKANOS

Market leader globally for
high-end aseptic process
solutions catering the global
biopharma industry

Trusted, long-term partner
to a large, diversified
customer base including
almost all major blue-chip
(bio-)pharma companies

October 2021 Introduction to SKAN

|l hvestl ment

Technology & innovation
leadership with first-to-
market solutions and
reference point for aseptic
manufacturing guidelines

Excellent financial profile
with demonstrated profitable
above-market growth and
solid revenue visibility

Strategically positioned in a
highly dynamic & rapidly
growing niche market
driven by strong underlying
end market growth

Experienced &
entrepreneurial
management with proven
track record of organic
growth

Significant barriers to
entry due to regulatory
requirements know-how and
mission criticality of aseptic
processes

Clear strategy with multiple
avenues for growth and
expansion of addressable
market




